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NAVSUP Appointed Small Business Professionals



 We can tell you what our agency procures, how we 
procure them, and whether your firm is a fit for what we 
buy.

 We advocate on behalf of small businesses, and work 
with contracting officers on determining an appropriate 
acquisition strategy.

 We will market your firm to the contracting staff and to 
end-user customers by sharing your capability 
statements with them. 

 We can recommend set-aside strategies that could fit 
your firm’s socio-economic profile.

What Can Your Small Business Professional Do For 
You?
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 We can be your voice and advocate on your behalf. 

 If you’re in the SBA 8(a) Business Development Program 
we can recommend your company for an 8(a) direct 
award for a specific opportunity.

 We can advise you about our agency’s new opportunities 
and upcoming re-procurements.

 We assist contracting officers with market research, and 
often perform our own independent market research. 

 We review proposed subcontracting plans from large 
businesses, and recommend revisions if the proposed 
subcontracting goals are deemed inadequate.

What Can Your Small Business Professional Do For 
You?
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 We can help you find potential subcontracting 
opportunities with large business contracts. 

 We can help you identify potential teaming or joint 
venture partners.

 We will help you with invoice payment issues.

 With the assistance of the SBA Procurement Center 
Representative (PCR), we can temporarily suspend an 
acquisition if we believe the contracting officer is not 
providing fair consideration for a set-aside. 

What Can Your Small Business Professional Do For 
You?
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 Do preliminary research and target your marketing 
efforts to the agencies that procure what you’re selling.  

 Learn what those agency missions and needs are, and 
determine how you can help them meet their mission. 

 Send your capability statement with your email to the 
SBP when you ask for a meeting appointment.  

 If it is your first time to that office location, do a drive-by 
prior to familiarize yourself with the area so there are no 
surprises; you won’t get a second chance to make a 
good first impression.

Marketing to a Small Business Professional
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 Get on Government-wide Acquisition Contracts 
(GWACs).  Contracting agencies are moving more toward 
issuing orders off of GWACs, rather than awarding 
individual contracts.  

 If you qualify, apply for the SBA 8(a) Business 
Development Program.  

 Ensure your company obtains all the socio-economic 
certifications it qualifies for (SDB, HUBZone, WOSB, 
SDVOSB).  

 Respond to sources sought notices (next slide).

Tips to Do Business with the Federal Government
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 Assists contracting officers in determining if a certain 
type of small business set-aside is warranted.

 Helps small business professionals in our efforts to get 
requirements set-aside for small businesses or socio-
economic small businesses.  

 When responding to sources sought notices for services, 
tailor your response to the draft performance work 
statement (PWS); show how your company’s capabilities 
and experience addresses specific tasks identified in the 
PWS. 

Why Respond to Sources Sought Notices?
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 http://www.va.gov/OSDBU/entrepreneur/businessFederal
Agencies.asp

Resources to do Business with Federal Agencies

9



SBA Dynamic Small Business Search Database
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For SBA 8(a) Firms Only …
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XXXXXXX, INC.
1234 XXXXXXXXXX Street

Honolulu, HI  96123

President:  XXXXX X. XXXXXXX
E-mail:  XXXXX@XXXXX.com
Phone (work):  (808) 123-4567   
FAX:  N/A 
Case #:  123456
Graduation Date: 01/01/29
Service Area:  State of Hawaii
Licenses:  

Specialty Area:  
NAICS Codes:  123456
Capabilities: _____________________________

mailto:XXXXX@XXXXX.com


NAVSUP and Supply Corps Mission, Vision 
and Priorities

We have a key role in building the Navy the nation needs. Our focus will always 
be on the fleet, on the Sailors at sea and ashore who keep the Navy strong, and all 
warfighters in harm's way, on ensuring we do our part toward success in operations, 
from training to effective combat engagements. We will always be ready to serve, 
ready to sustain the fight, and ‘Ready for Sea.’     –Rear Adm. Michelle Skubic

“ “    
Our supply community is uniquely 
poised to improve the readiness 
and lethality of our Navy and Joint 
forces. Our team must leverage 
its skills and vision to increase the 
speed and reliability of our supply 
chains, and accelerate the return 
of ships and aircraft to the fleet 
and flight lines. 

NAVSUP succeeds only 
through the talent and drive of 
our workforce, and we must 
take care of our Navy supply 
teams around the globe by 
instilling the right culture, right 
training, and right focus. 

We must continue NAVSUP's 
reform and modernization 
efforts with a focus on 
improving our processes and 
increasing speed of support. 
Ultimately, our processes must 
achieve best value, balance 
cost and performance, and 
ensure success through the 
last tactical mile. 

Improving our auditability supports 
our readiness goals by managing 
risk and challenging our current 
operating assumptions. The audit 
process enables our leaders to 
make more confident decisions 
and overcome challenges by being 
able to balance priorities, customer 
service, and strategic systems 
management.

Our Mission
To provide supplies, services, 
and quality-of-life support to 
the Navy and Joint warfighter

Our Vision
To be the Navy’s trusted 
provider of supplies, services, 
and quality-of-life support
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 Joint Base Pearl Harbor-Hickam (JBPHH)
 United States Indo-Pacific Command (USINDOPACOM)
 Commander, Navy Region (COMNAVREG)
 Commander, U. S. Pacific Fleet (COMPACFLT) 
 Commander, Submarine Force, U. S. Pacific Fleet (COMSUBPAC)
 Naval Facilities Engineering Command (NAVFAC), Pacific & 

Hawai’i
 Pacific Missile Range Facility (PMRF), Barking Sands, Kaua’i
 Naval Computer and Telecommunications Area Master Station 

Pacific (NCTAMSPAC)
 Navy Munitions Command, East Asia Division 

13#1 PRIORITY = Operating Forces Support                 …while ensuring Joint Base Success

Major Commands We Support

http://www.cnic.navy.mil/HAWAII/index.htm
http://www.cnic.navy.mil/PearlHarbor-Hickam/index.htm
http://www.csp.navy.mil/content/csp_thumb_logo.gif
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What We Buy: FY18 Top 25 NAICS Codes by Dollars
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What We Buy: FY18 Top 25 NAICS Codes by Actions



www.navsup.navy.mil/public/navsup/flcph/sb/
Or, Google “FLCPH OSBP”

16

FLCPH OSBP Website
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Hayden Hu
Deputy Director, FLCPH Office of Small Business Programs 

Hayden.Hu@navy.mil
808-473-7778

Contact Information
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